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The success of the Limonta family

Why I chose ARD
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Mario Limonta is the man!
This name is not new to the 
readers of Colore & Hobby. Mario 
together with his parents (Giuditta 
& Andrea) & the Managing Direc-
tor (Ferruccio Mangola), is alrea-
dy the owner of 3 stores in Casa-
tenovo, Bulciago (Lecco) & 
Samolaco (Sondrio). This new 
store in Sesto San Giovanni 
“Colorificio Moderno” is the 
fourth!
Mario chose Ard F.lli Raccallo 
SpA for his new store.  He is 
considered an expert of painting 
products and Ard’s “Indian” 
guarantees quality & performan-
ce.  Mario purchased this particu-
lar store, which opened after 
WWII, two years ago. 

The store is situated along one of 
the principal ring roads near 
Sesto San Giovanni next to a 
very big car park.
The whole area is considered 
“reclaimed land” for residential & 
commercial purposes and will 
develop into the most extensive 
building site in Europe. The 
development of a detailed design 
& project was required for the 
refurbishing of the store. We 
wanted to modernize the store 
and optimize the space availa-
ble. 

We have always dealt with 
specialty products for the 
building industry, industries & 
body work.
Our assortment is divided into 
different spaces & offers 
products for “belle arti”, hobby & 
craft, decorations, coatings, work 
safe clothing & tinting systems.

The Team
of Sesto San Giovanni
(Milan)

Limonta family 
is able to select the 

right commercial 
partners: they chose ARD for 
their new shop, Colorificio 

Moderno, close to 
Milano City.
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sistemare il punto vendita per cui 
non è stato complicato mettere 
in atto questo progetto: ci siamo 
avvalsi, tra l’altro, della collabora-
zione dell’azienda Monguzzi Lui-
gi & C -specializzata da sempre 
nello studio e nella progettazione 
del layout dei punti vendita, di 
soluzioni espositive e di nuove 
tecnologie di costruzione- con ot-
timi risultati, rispondenti alle nostre 
aspettative.

nostro desiderio di procedere alla 
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NOMI E RUOLI NEL COLORIFICIO 
MODERNO DI SESTO SAN GIOVANNI

Fratelli Limonta
Owners

Bartolomeo Rumolo
Sales Manager

Chiara Marchesi
Secretary

Massimo Bivona, Nicola Ciraci
agents Colorificio Moderno

Alessandro Russi, Andrea Vendramina
Shop Assistants

An easy access to each single 
area was fundamental. We 
removed the upper storey and 
redesigned the whole area in 
order to optimize the spaces 
available. Then we created a 
laboratory for the tinting machi-
nes;  we  used glass panel walls 
so anyone could follow the 
process involved in the prepara-
tion of hues. The largest area of 
the shop is a series of linear 
shelves where our best selling 
products are displayed. Articles 
for “Belle Arti” are displayed 
next to the counter and the wall 
behind offers a variety of school 
articles.

The professional products and 
larger pails are situated behind 
the counter. 

The windows facing the road 
display a range of coatings, 
decorations as well as articles 
for hobby & craft.  We have 
created an area where custo-
mers can relax and enjoy the 
time they spend shopping.  

Was the refurbishing process 
difficult?
We knew exactly what we had in 
mind and had no intention of 
closing. The workforce was coor-
dinated perfectly and there were 
no setbacks or inconveniences 
for employees & customers.

Have you also expanded your 
product range?
Indeed, besides the school items 
we have also assorted our 
hardware and accessories (in 

blister formats) resins & coatings. 
Small details which our custo-
mers appreciate.
The “blister” packaging is perfect 
for the majority of our customers 
as it is  not   bulky and easy to 
use. The resins and coatings 
complement the decorative 
products and offer an excellent 
solution for the revival of public or 
private premises.

So the Colorificio Moderno can 
now serve both professionals 
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Below: the “tinting system” area...
devised to demonstrate how hues are created.

 

and the public in general...
Absolutely, that is what we had 
in mind when we decided to 
reorganize the spaces available 
& increase the range of 
products. However, other 
aspects such as technical 
advice/support, are fundamental 
for all our customers. In fact, we 
have two highly qualified agents 
who collaborate to support our 
customers.

Why did you choose Ard F.lli 
Raccanello SpA?
We believe our philosophies 
match perfectly! Reliability, quali-
ty excellence, state-of-the-art 
assistance & training.  Ard’s 
premier products are perfectly in 
line with the market trends and 
devised to ensure that customers 
receive the best possible service 
to meet their needs. 

Why did you choose Ard 
F.lli Raccanello SpA?
We believe our philosophies match 
perfectly! Reliability, quality excel-
lence, state-of-the-art assistance & 
training.  Ard’s premier products 
are perfectly in line with the market 
trends and devised to ensure that 
customers receive the best possi-
ble service to meet their needs. 
Ard is also renowned for its “crystal 
clear” business policy which elimi-
nates the risk of “unpleasant” 
surprises. Furthermore “training” is 
considered a key to success. In 
fact all the agents (in our case 
-Gianni Corona-) possess avant-
garde technical know-how which 
enable them to provide first class 
technical/commercial advice.
 
“Training”...a recurrent topic! 
Absolutely, in fact all our employe-
es follow specialized training 
courses. There are multiple factors 
that influence what consumers buy 
and this  brand is considered an 
“authority” in the world of paints.

How important is their collabo-
ration?
Extremely important, an agent is 
an important branch of the 
business; not only must he 
acquire new projects but also 
provide state-of-the-art assistan-
ce & support. Aspects such as 
the presence on building sites, 
timely deliveries, expert advice 
all contribute in increasing sales.  
Obviously the right products are 
the first step!
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